ASHISH G DUBAL 

Contact: +91 9820349943 (M); Email: dubalashish1985@gmail.com


CORPORATE SALES PROFESSIONAL
E-Commerce • Strategic Marketing • Business Development • Key Account Management • Relationship Management

Startup • Active Listening • Goal-Oriented • Consistently Hit Goals • Objection Handling • Strategy •Team Work


PROFILE AND STRENGTHS 
· Sales and marketing professional with 14+ years of experience in driving B2B/ Corporate Sales for various known brands namely, JEWEL TRENDZ, ARTOFJEWELLERY.COM, PURPLLE.COM & SNAPDEAL.COM 
· Deft in mapping business dynamics and realigning strategic and operational drivers to combat competitive forces & stay firmly afloat with impeccable track record of delivering superior performances under demanding work environments 

· Skilled in designing & implementing marketing plans to realize sales objectives, achieving continuous growth and successfully adding new customer base to company’s portfolio

· Suave and polished with strong coordination and liaison skills; competent to create win-win relationship with Corporate, Institutional/ SME Clients & Customers while ensuring customer satisfaction by achieving delivery and service quality norms and thus leading to repeat and referral business
· Displayed credentials with a consistent, documented record of developing new, profitable revenue streams and achieving business growth objectives within start-up, and rapid change environments. Versatile and multi-skilled with ability to manage multiple responsibilities simultaneously, achieve defined goals, objectives and milestones
Highlights
· ARTOFJEWELLERY.COM - Successfully penetrated West Zone leading to increase in number of Advertisers by 85% while revenue from business increased by 70% in years’ time; holds the record of generating highest pan India sales. internally in the Company other Branches
· PURPLE.COM - Acquired 2590 new clients against target of 2305 including beauty clinics, salons and spas
· SNAPDEAL.COM - Acquired 500+ new clients leading to revenue increment through new business tie-ups


PROFESSIONAL EXPERIENCE
JEWEL TRENDZ PRIVATE LIMITED







             Aug 2020 to Present
Sr. Manager

· Managing organizational sales by developing a business plan that covers sales &  revenue

· Promoting the organization and products.

· Understand our ideal customers and how they relate to our products.

· Lead generation through different medium

· Meeting with clients virtually or during sales visits

· Demonstrating and presenting products

· Establishing new business

· Maintaining accurate records

· Attending trade exhibitions, conferences and meetings

· Reviewing sales performance

· Negotiating contracts and packages

· Working towards monthly or annual targets.
ARTOFJEWELLERY.COM - AOJ MEDIA PRIVATE LIMITED




             April 2016 to May 2020
Vice President - West Zone (since Feb 2017)

· Manage & expand existing business in Mumbai and develop new business across Gujarat for AOJ Media Magazine & Trade 

· Plan and conceptualize strategies to achieve business goals aimed towards the growth in business volumes as well as profitability while analyzing the competitor’s strategies and designing in campaigns to counter the same
· Manage customer centric operations & ensuring customer satisfaction by providing standard delivery & quality services
· Establish corporate goals, short/ long term budgets and developing business plans for the achievement of goals. Actively involved in business planning & analysis to assess revenue potential in business opportunities

· Identify prospective clients, generate business from new accounts and develop them to achieve higher market share/ consistent profitability
· Review and interpret the competition after in-depth analysis of market information to fine-tune the marketing strategies and escalate business volumes
· Build brand focus in conjunction with operational requirements ensuring maximum brand visibility and optimum market shares; attending a press conferences & forum to collect a market updates
· Creativity A Coffee Table book Successfully launch with the major contribution from West 

· Ideas given to increase subscriber base pan India like Referral Contest and Run a quiz in Pan India
· Responsible for achieving revenue & growth
· Marketing Collateral Development, Managing Vendors and Strategic tie-ups 
· Expanded business to multiple Cities in India 

· Forged relationships with CEOs, MDs & Owners in India. 

· Got all of them to be paying clients 
· Sales Strategies & Business Development 

· Develop marketing initiatives to expand client base and to optimize sales 

· Handling client meetings and presenting them with demonstrations, Product selling 

· Prospecting into new markets and building up strong relationship with existing customers 

· Independently close deals and handle negotiations with the decision makers of prospects
Regional Manager - West Zone (Apr 2016 - Feb 2017)                                                                                        

· Managed Ad sales & marketing for AOJ Trade (http://www.aojtrade.com/) Publication & Trade Shows

· Actively involved in sale of space in trade shows including stall bookings and sponsorships for Show & Coffee Table

· Involved in complete client coordination for exhibitions, conferences, promotional road shows etc; responsible for collection of payment and artwork; responsible for AOJ Trade Business Development

· Part of organizing team for various trade shows namely, Kerela Gem & Jewellery Show, South India Jewellery Show, Coffee Table Booking and JSK delegation 

PURPLE.COM - MANASH LIFESTYLE PRIVATE LIMITED, MUMBAI




Dec 2013 - Mar 2016
Business Development Manager - West Zone 
· Managed/ increased existing business in Mumbai and developed new business across Pune, Nashik and Ahmedabad, with a team of 3 Assistant Business Development Managers and 3 Executives 

· Distinction of having been promoted for excellent performance 

· Acquired 2590 new clients against target of 2305 including beauty clinics, salons and spas

· Increased revenues by 100through new business partnerships

· Forecasted, developed & executed corporate branding and marketing communication campaigns for aggressive customer acquisition as well as coordinated retail sales & promotional activities throughout all clients’ outlets

SNAPDEAL.COM - JASPER INDIA LIMITED







Aug 2010 - Nov 2013
Assistant Business Development Manager 
· Acquired 500+ new clients leading to revenue increment of 78% through new business tie-ups 

· Initiated “Season based offer”, e.g. “Firecrackers offer” during Diwali festival and “Mango offer” during summer which led to increase in the revenue by additional number of vouchers getting sold

· Won a prize for highest tie-ups in a month as well as for highest voucher selling in a single day, through a tie-up with Holiday INN, a 4Star Hotel in Mumbai 

· Won a wristwatch for multiple category (Salon & Spa, Restaurant, Banquet, Laundry, Tattoo Design, Wrist Watch offer, Water Park & Game Zone Deal, Yoga Classes, Mehandi Deal, Dentist, Ayur Vedik Massage offer, Skin Care Offer and Beanbag) tie-up’s in a quarter 
WEB WERKS INDIA PRIVATE LIMITED







May 2007 - Jul 2010
Business Development Executive 

It is Total IT Solution provider organization. Provide offshore IT outsourcing, Software Development, Web Design and Multi Media, Web Hosting and Server co-location, Domain Registration.

· Visiting Clients to All over India to Develop Business

· Maintaining end-Customer Relation

· Maintaining Resellers Relations

· Providing Up-gradation and Explaining new offers 
· Creating Reports and maintain Records.
ACADEMIC CREDENTIALS 

B.Com 2006
Date of Birth: 14th August 1985

Languages Known: English, Hindi and Marathi
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